* Please read the below statements and rate on a 5-point

scale legend.

* The scale ranges from "1 - Strongly Disagree" to "5 -
Strongly Agree".

* Use the slider to indicate your response to each statement.

Program Rating

Strongly disagree

1. The module helped me understand the key
components of trading strategies

2. | can distinguish the characteristics of what
makes a good trader &

3. I gained knowledge of trading within a bank

4, | understand the role and responsibilities of a
market maker

Strongly agree

5. Content was organised in a logical and coherent

manner that facilitated my Iearniﬁ. @

Program Rating

Strongly disagree

5. Allocation of time was appropriate for the topics
covered.

6. The content covered was useful and relevant for
my work.
46

7. | find the modes of engagement for the module
useful to encourage participation.

——

8. Overall, | am satisfied with this module.

Program Rating

Strongly disagree

1. The module helped me understand the role of a treasury sales
person.
2.1 have a better understanding of how to manage my clients'
thought process.

46
3. | gained knowledge of how to deep dive into a client’s account

4. Content was organised in a logical and coherent manner that

facilitated my learning. @

5. Allocation of time was appropriate for the topics covered.

Strongly agree

6. The content covered was useful and relevant for my work.

7. Overall, | am satisfied with this module.

45

Strongly agree
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Facilitator Rating

Strongly disagree

Facilitator

Strongly disagree

7. The facilitator presented well.

8. The facilitator demonstrated knowledge of the
subject matter.
46
9. The facilitator was able to encourage
articipation.

pﬂ

10. Overall, | am satisfied with the facilitator

Rating

10. The facilitator presented well.

11. The facilitator demonstrated knowledge of the
subject matter.
47

®

13. Overall, | am satisfied with the facilitator

12. The facilitator was able to encourage
participation.

Facilitator Rating

Strongly disagree

1. The module helped me understand the 3 aspects
of trading.

e

2. | can distinguish the different approaches to
forming a market view for trading.
45

3. | gained knowledge of the different types of
trading strategies.

R T

4, Content was organised in a logical and coherent
manner that facilitated my learning.

Facilitator Rating

Strongly disagree
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9. The facilitator presented well.

10. The facilitator demonstrated knowledge of the
subject matter.
4.8

2l

11. The facilitator was able to encourage
participation.

12. Overall, | am satisfied with the facilitator
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Strongly agree

Strongly agree

Strongly agree

Strongly agree

h
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Program Rating

1. I learnt how to formulate appropriate solutions

2. | learnt various techniques that can help me ciose a

deal. &
3. | gained a better understanding of how to sell as a

team

4. Allocation of time was appropriate for the topics
T

Strongly agree

5. The content covered was useful and relevant for my

@

Strongly disagree

6. Overall, | am satisfied with this module.

D
&8

Share 1key learning point from this module.

Facilitator Rating

8. The facilitator presented well.

9. The facilitator demonstrated knowledge of the
subject matter.
49

10. The facilitator was able to encourage
articipation.

b . |

11. Overall, | am satisfied with the facilitator

Strongly disagree
Strongly agree

&

Share 1key learning point from this module.

whats good trader What's a good price Key traits of a good trader /

trading strategy

types of trading strategies 3 aspects of trading and the
only thing we can control is

ourselves.

different types of trading
strategy

Characteristics of a good
trader

Structured EDDIDUC’I for \mle‘l slru\ewes
determning an entry and exit pont &

@it Teeling bt thers are sevetal data pobi ta,
Consider before determinng where o enter and

hqder and definitely will
this on my day to
day activities

|
|

Ilearnt how to be a better l

Trading Strategy
Components, what makes a
good trader, what is market
making

&7
Share 1key leaming point from this module.
t close the deal 1 how to close a deal [ Types of sales personnel J
|ﬁ Fermulating the Strategy | l How to close a deal. J
-5

+65 9830 0112 Th
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Different types of trading
trading strategy is important strategies and forming views
and need to execute it faster
than others.

trading are parts from art,
math!

[_

1

how to use technical analysis
method In trading.
The fundamental analysis

a1

Share 1key learning point from this module.

Framework for understanding the val
opportuniies across the clent bolance sheet
ash conversion cycl

’ how to be good sales |

be a good sales person

learnt how to dissect
customer balance sheet and
discover their needs

Deep Dive into clients financial

statements

The Corporate Operating
Cycle

—

How to analyze client's
account and formulate
strategy to help client

The distinction between RM
and T&M sales

Deep Dive into client’s ‘

&9
Share 1key learning point from this module.
gt iyt ™ | | great session!
By T B dar ot 8 optiordin
&
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